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Anders has spent the past two decades 
leading companies in sales and customer 
support, and providing technology solutions 
in the education market.

Anders’ focus on a motivational company culture 
revolves around coaching and investing in 
relationships with employees and customers to 
inspire maximum growth.  Anders co-founded an 
ed-tech web filtering company in 2004, and led 
the sales and support teams as the company 
expanded. He served as VP of Sales for a 
UK-based web filtering company, and propelled a 
new sales team to achieve 300% growth in 15 
months in the US market. He has a passion for 
driving excellence in organizations to meet 
the specific needs of K-12 administrators.

Anders has consulted for start-up ed-tech 
companies and joined Securly in 2014 as VP of 
Sales to build the sales team and growth strategy 
from the ground up. Anders is also a 
commercially multi-engine rated pilot, and 
was one of the youngest nationally to 
achieve Cisco CCNA certification.


